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“

“

Buy
Me

Lot 6, 652 Carrs Road, 
Loburn

• Situated on the hills of Loburn overlooking the

plains

• Views of the Foothills and Mount Thomas

• Elevated with grazing land, beautiful views, and a

bush stand

• Boundary fenced, water to 25,000 litre tank which

is onsite and power to boundary

• Mission Downs Estate titles being due early 2022

• A gated community with sealed access driveway

• Developers’ approval to design and build

Vendors Change of Circumstances

Buy Me
By Negotiation

About Megan Burridge
I have an incredible eye for detail, I understand the 
importance of listening to my clients, I am a great 
communicator and have a strong ability to relate to a 
diverse range of people.

I pride myself on my strong work ethic and being highly 
motivated and driven to succeed! Working honestly and 
with absolute integrity is my commitment to myself, my 
team and my client base. My background in business has 
given me a solid understanding of the importance of strong 
marketing techniques, presentation, reputation and the 
need to build trust in the community and with my clients.

I have been building connections throughout North 
Canterbury over 25 years and have robust local knowledge, 
which gives me the ability to confidently offer you the 
guidance you need.

With a total commitment in achieving your best results, I 
can walk you through the buying or selling process making 
it as stress free as possible. 

Megan you are 
fanstastic I 

will personally 
recommend you to 
any of my friends 
and family that 

are looking to sell 
or buy.
Tina

0508 call lime
limerealestate.co.nz

99 High Street, Rangiora
Lime Real Estate Ltd Licensed REAA 2008 Free Call 0508 2255 5463

Megan Burridge
027 281 9215
megan@limere.co.nz
@limerealestate.co.nz

5.3ha
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About us 

Lime Real Estate was born with the desire to provide a real point of 
difference to our clients and customers. We don’t only specialise in 
achieving the best results for you. As a team, we specialise in providing an 
amazing customer experience with customer service being our passion and 
priority, no matter who you are. 

We are not a franchise! This means that the revenue we generate, can be 
distributed and shared locally to North Canterbury and our focus will be 
around supporting the communities who support us. It also means we have 
the flexibility to provide a genuine and hands on approach to each 
individual client offering a personalised and all-encompassing, boutique 
Real Estate experience and we all take great pride in providing this to you. 

At Lime, we fully understand that one size doesn’t fit all. We still believe 
that good old-fashioned client service leads the way in dealing with your 
largest and most valuable assets and our whole team comes together with 
the common goal of providing a seamless and personal customer experience 
to every person we cross paths with.  

As a team, we also share the desire and commitment to work together in a 
supportive and safe environment that encourages innovation, growth, 
positivity, a learning culture, teamwork, fun, friendship, accountability, 
success, results and continuous professional training and development.  

While we are small-scale independent Real Estate brand, our team are 
experts in marketing your property with a reach that ensures we are across 
a wide variety of platforms, giving you 100% confidence that no stone will 
be left unturned when we are working for you.  
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Megan Burridge 

“Let me do the hard work for you.” 

Working as a hair stylist for the past 25 years and owning and 
operating a popular Hair Salon in Rangiora for ten years now, has 
provided me with invaluable experience. I have an incredible eye 
for detail, I understand the importance of listening to my clients, I 
am a great communicator and have a strong ability to relate to a 
diverse range of people. 

I pride myself on my strong work ethic and being highly motivated 
and driven to succeed! Working honestly and with absolute integrity 
is my commitment to myself, my team and my client base. My 
background in business has given me a solid understanding of the 
importance of strong marketing techniques, presentation, 
reputation and the need to build trust in the community and with 
my clients. 

I have been building connections throughout North Canterbury over 
25 years and have robust local knowledge, which gives me the 
ability to confidently offer you the guidance you need. 

With a total commitment in achieving your best results, I can walk 
you through the buying or selling process making it as stress free as 
possible.  
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REA Guidelines
Information regarding the REA Guidelines. We recommend you seek 
your own independent advice regarding this document.



New Zealand Residential 
Property Sale and Purchase 
Agreement Guide

Buying 
or selling 
your 
property?

Brought to you by the 
Real Estate Authority



This guide 
tells you... 

what a sale and purchase agreement is 

what’s in a sale and purchase agreement

what happens after you sign the 
sale and purchase agreement

what happens if you have a problem

where to go for more information



For more information on home buying 
and selling, visit settled.govt.nz or 
email info@settled.govt.nz 

To find out more about REA visit 
rea.govt.nz, call us on 0800 367 7322 
or email us at info@rea.govt.nz

i

About settled.govt.nz 
and the Real Estate 
Authority 

Settled.govt.nz guides kiwis through home buying and selling. 
Buying or selling your home is a big move and one of the biggest financial decisions Kiwis 
make. It’s a complex and sometimes stressful process with potentially significant emotional 
and financial impacts if things go wrong. 

Settled.govt.nz provides comprehensive independent information and guidance for home 
buyers and sellers. It’ll help you feel more in control and help to get you settled. You can find 
information about the risks, how they can impact you, and get useful tips on how to avoid 
some of the major potential problems. 

You’ll learn your tender from your BBO, your price by negotiation from your auction. 
You’ll find valuable information, checklists, quizzes, videos and tools. From understanding 
LIMs, to sale and purchase agreements, to when to contact a lawyer, settled.govt.nz explains 
what you need to know. 

Settled.govt.nz is brought to you by the Real Estate Authority (REA). REA is the independent 
government agency that regulates the New Zealand real estate industry. Our aim is to 
promote and protect the interests of consumers involved in real estate transactions, and to 
promote a high standard of professionalism and service in the industry. 



Key things to 
know about 
sale and purchase 
agreements 

• A sale and purchase agreement is a legally binding contract between you
and the other party involved in buying or selling a property.

• You must sign a written sale and purchase agreement to buy or sell a
property.

• You need to read and understand the sale and purchase agreement before
you sign it.

• You should always get legal advice before you sign the agreement and
throughout the buying and selling process.

• You can negotiate the conditions in a sale and purchase agreement.

• A sale and purchase agreement becomes unconditional once all the
conditions are met.

• The real estate agent is working for the seller of the property but must
treat the buyer fairly.

• If your agent or anyone related to them wants to buy your property, they
must get your written consent to do this. They must also give you an
independent registered valuation of your property.



What a sale 
and purchase 
agreement is 

A sale and purchase agreement is a legally 
binding contract between you and the other 
party involved in buying or selling a property. 
It sets out all the details, terms and conditions 
of the sale. This includes things such as 
the price, any chattels being sold with the 
property, whether the buyer needs to sell 
another property first and the settlement date. 

A sale and purchase agreement provides 
certainty to both the buyer and the seller 
about what will happen when.

What’s in a sale 
and purchase 
agreement 

Your sale and purchase agreement should 
include the following things. 

Basic details of the sale 

 • The names of the people buying and selling
the property.

 • The address of the property.

 • The type of title (for example, freehold or
leasehold).

 • The price.

 • Any deposit the buyer must pay.

 • Any chattels being sold with the property
(for example, whiteware or curtains).

 • Any specific conditions you or the other
party want fulfilled.

 • How many working days you have to fulfil
your conditions (if there are conditions).

 • The settlement date (the date the buyer
pays the rest of the amount for the property,
which is usually also the day they can
move in).

 • The rate of interest the buyer must pay on
any overdue payments.

Before you sign a sale and purchase agreement, whether you’re the buyer or the 
seller, the agent must give you a copy of this guide. They must also ask you to 
confirm in writing that you’ve received it.

Always check your sale and purchase 
agreement with a lawyer before signing. 



General obligations and conditions 
you have to comply with
The sale and purchase agreement includes 
general obligations and conditions that you 
will need to comply with. For example, these 
may include:

 • access rights – what access the buyer
can have to inspect the property before
settlement

 • insurance – to make sure the property
remains insured until the settlement date
and outline what will happen if any
damage occurs

 • default by the buyer – the buyer may have to
compensate the seller if they don’t settle on
time, for example, with interest payments

 • default by the seller – the seller may have
to compensate the buyer if they don’t
settle on time, for example, by paying
accommodation costs.

Your lawyer will explain these clauses to you.

Specific conditions a buyer 
may include 
Some buyers will present an unconditional 
offer, which means there are no specific 
conditions to be fulfilled. Some buyers will 
include one or more conditions (that must 
be fulfilled by a specified date) in their offer 
such as:

 • title search – this is done by the buyer’s
lawyer to check who the legal owner of the
property is and to see if there are any other
interests over the property such as caveats
or easements

 • finance – this refers to the buyer arranging
payment, often requiring a mortgage
or loan

 • valuation report – a bank may require the
buyer to obtain a valuation of the property
(an estimate of the property’s worth on the
current market) before they agree to a loan

 • Land Information Memorandum (LIM) –
provided by the local council, this report
provides information about the property
such as rates, building permits and
consents, drainage, planning and other
important information

 • builder’s report – to determine the condition 
of the building

 • engineer’s or surveyor’s report – similar to
the above but more focused on the entire
section and the structure of the property

 • sale of another home – the buyer may
need to sell their own home in order
to buy another.

The agent helps the buyer 
and the seller to include the 
conditions they each want.  
Even though the agent works 
for the seller, they also have  
to deal fairly and honestly  
with the buyer. They can’t 
withhold any information,  
and they must tell the buyer 
about any known defects  
with the property. 



What happens 
after you sign the 
sale and purchase agreement 

Signing the sale and purchase agreement is not the end 
of the sale or purchase. 

Both parties work through the 
conditions until the agreement is 
unconditional 
A conditional agreement means the sale 
and purchase agreement has one or 
more conditions that must be met by  
a specified date. 

The buyer pays the deposit. Depending on 
what the agreement says, the buyer may pay 
the deposit when they sign the agreement 
or when the agreement becomes 
unconditional. Usually the deposit is held 
in the agency’s trust account for 10 working 
days before it is released to the seller.

An agreement for sale and purchase 
commits you to buy or sell
Once you’ve signed the sale and purchase 
agreement and any conditions set out in it 
have been met, you must complete the sale 
or purchase of the property. 

Payment of a commission
Once the sale is complete, the seller pays the 
agent for their services. The agent or agency 
usually takes the commission from the 
deposit they’re holding in their trust account. 
The seller should make sure the 

deposit is enough to cover the commission. 
The agent cannot ask the buyer to pay for 
their services if they have been hired by the 
seller.

The buyer pays the rest
The buyer pays the remainder of the amount 
for the property on the day of settlement, 
usually through their lawyer. 

Buying a tenanted property
The agreement for sale and purchase may 
contain a specific date for possession that 
may differ from the settlement date, for 
instance, where the property is tenanted. 
If the property is tenanted, the agreement 
for sale and purchase should specify this. 

If the buyer requires the property to be sold 
with ‘vacant possession’, it is the seller’s 
responsibility to give the tenant notice to 
vacate, in accordance with the tenant’s 
legal rights. 

It is recommended that you seek legal advice 
if you are buying a property that is currently 
tenanted. 



Your lawyer

Community Law Centres  
communitylaw.org.nz

Citizens Advice Bureau 
cab.org.nz

Consumer Protection 
(Ministry of Business, Innovation and Employment) 
consumerprotection.govt.nz

If you’re worried about the behaviour of your 
agent, discuss it with them or their manager. 
All agencies must have in-house procedures 
for resolving complaints.

If you can’t resolve the issue with the agency 
or you don’t feel comfortable discussing it 
with them, you can contact the Real Estate 
Authority (REA).* We can help in a number of 
ways if your complaint is about the behaviour 
of a real estate agent. For example, we can 
help you and the agent or agency to resolve 
the issue and remind the agent of their 
obligations under the Real Estate Agents Act 
2008. When you contact us, we’ll work with 
you to help you decide the best thing to do.

* Settled.govt.nz is brought to you by REA.

Call us on 
0800 367 7322, 
email us at 
info@rea.govt.nz 
or visit us 
online at 
rea.govt.nz

What happens if you have a problem 

Where to go for more information 

You can get more help and information from various places.

We welcome any feedback you have on this publication.

The information in this guide was accurate when published. 
However, the requirements this information is based on can change 
at any time. Up-to-date information is available at rea.govt.nz.

Read more about buying 
and selling a property at 
settled.govt.nz

Settled.govt.nz provides 
comprehensive independent 
information and guidance for 
home buyers and sellers.

The New Zealand Residential 
Property Agency Agreement Guide 
is also available on settled.govt.nz.  
The guide tells you more about  
the agreement you sign with the 
agent or agency helping to sell  
your property.
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Additional Information
Additional Information for this property. We
recommend you seek your own independent
advice regarding this document.
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EQC & Insurance
Information regarding the EQC claims and Insurance of this
property. We recommend you seek your own independent
advice regarding this document.
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Title 
Information regarding the Title of the property.
We recommend you seek your own independent advice
regarding this document.
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Form 26

Covenant instrument to note land covenant 

(Section 116(1)(a) & (b) Land Transfer Act 2017) 

Covenantor 

Geoffrey Campbell Gavin Brown and Mission Downs Trustee Limited 

Covenantee 

Geoffrey Campbell Gavin Brown and Mission Downs Trustee Limited 

Grant of Covenant 

The Covenantor, being the registered owner of the burdened land(s) set out in Schedule A, 
grants to the Covenantee (and, if so stated, in gross) the covenant(s) set out in Schedule A, 
with the rights and powers or provisions set out in the Annexure Schedule(s) 

Schedule A 

Continue in additional Annexure Schedule, if required 

Purpose of covenant Shown (plan reference) Burdened Land  
(Record of Title) 

Benefited Land  
(Record of Title) or in 
gross 

Land Covenant 
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Covenant rights and powers (including terms, covenants and conditions) 

Delete phrases in [   ] and insert memorandum number as required. 

Continue in additional Annexure Schedule if required. 

 

The provisions applying to the specified covenants are those set out in the Annexure Schedule   

 

 

 

Annexure Schedule 1 

 

LAND COVENANT 
 
The following provisions will apply to the Land Covenant created by this instrument: 
 
1. The Covenantors for themselves and their successors in title covenant and agree with the 

Covenantees and their successors in title for the benefit of each and all of the Benefited 
Lands that:  

 
1.1 In this Land Covenant: 

(a) Benefited Lands means 

(b) Burdened Land means 

(c) Developer means Mission Downs Trust. 

(d) Lot means any Lot that is subject to these covenants. 

(e) Words importing the singular or plural include the plural and singular respectively. 

(f) Where there is at any time more than one owner of a Lot, this covenant will be 

binding upon each and every owner jointly and severally. 

 
1.2 The Covenantor will at all times observe and perform all the covenants contained in 

Schedule 2 to the intent that each of the covenants will endure for the benefit of and be 
appurtenant to the Benefited Lands provided that the Covenantor shall be liable only for 
breaches of the covenants contained in this land covenant which occur while the 
Covenantor is the registered proprietor of the Burdened Land or any part of the Burdened 
Land. 
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1.3 If there should be any breach or non-observance by the Covenantor of part of any of the 
covenants contained in Schedule 2 and without prejudice to any other liability which the 
Covenantor may have to the Developer and any person or persons having the benefit of 
those covenants the Covenantors will upon written demand being made by the Developer or 
any of the registered proprietors of the Benefited Land: 

(a) Pay to the person making such demand as liquidated damages the sum of $1,000.00
per day for any day such breach or non-observance of the covenants contained in
Schedule 2 continues after the date upon which written demand has been made; or

(b) Remove or cause to be removed from the land any dwelling, building, structure or
improvement so erected or completed in breach of the covenants contained in
Schedule 2.

(c) Replace any building materials used in breach or non-observance of the foregoing
covenants.

1.4 The Covenantor will at all times indemnify and keep the Developer indemnified from all 
losses, costs, claims and demands in respect of any breach or non-observance by the 
Developer of the covenants contained in this land covenant;  

1.5 In the event of the Developer being wound up or otherwise ceasing to exist, any request for 
consent in respect of the above covenants may be referred to the Chairperson of the 
Canterbury Branch of the New Zealand Institute of Architects or his or her nominee, whose 
decision shall be binding on the Covenantor. The Covenantor shall pay the costs of obtaining 
such consent. 

Schedule 2 

The Covenantor covenants with the Covenantee as follows: 

2. BUILDING & CONSTRUCTION

2.1 The Covenantor shall not:
(a) Erect or case to be erected on the Burdened Land any dwelling house or other

permitted building unless the plans for the same (including site plans) and
specifications for the same have first been submitted to and have been approved in
writing by the Developer or their nominee to ensure that aesthetic standards are
maintained. In considering such approval the Developer or their nominee shall if
they so elect take account of such the following matters relating to the dwelling
house and accessory buildings or other permitted building as it in its sole discretion
consider appropriate PROVIDED HOWEVER that the Developer or their nominee
shall not be precluded from considering matters other than those referred to herein:

(i) Height

(ii) Siting on the Lot

(iii) External design (including roofs, fences and screens)
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(iv) The relevance of the aforementioned height, siting and external design to 

natural light, view and privacy for adjacent properties 

(v) Concept 

(vi) Architecture 

(vii) External materials 

(viii) Colour scheme 

If there is any difference or dispute as to the matters to be taken into account in 
approving the plans (including site plan) the specifications in this shall be referred to 
the arbitration of the President of the New Zealand Institute of Architects as 
nominee in accordance with the Arbitration Act 1996. 

(b) Erect or place or permit or cause to be erected or placed on the Lot any caravan, 
hut, garage or shed for any kind of permanent or temporary residential use longer 
than 12 months from initiation of construction of main dwelling (except a caravan 
for a limited period of time for construction on the property and a granny flat). 

(c) Erect or place or permit or cause to be erected or placed on the Lot any dwelling 
house or unit other than a new dwelling house or unit in anything other than new 
materials.  No relocated second-hand houses are permitted unless prior written 
consent of the Developer is obtained. 

(d) Erect or place on the Lot any residential building other than a new dwelling house 
together with usual appurtenant buildings with a floor area of less than 180m2 
(exclusive of garage, carport or basement) unless otherwise approved by the 
Developer. 

(e) Construct any building on the Lot with an external cladding (except for the cladding 
of soffits or gable ends) of unrelieved flat sheet fibrolite, hardiflex, galvanised steel 
or similar materials. 

(f) Leave the outside of any dwelling house unfinished, or any exterior walls or doors 
unpainted or unstained except where cedar cladding or decorative brick/stone are 
used. 

(g) Use as a roofing material any material other than tiles (clay, ceramic, concrete, 
decramastic, pre-coated pressed steel) or pre-painted long-run pressed steel, or 
exterior cladding of material other than clay brick, stained timber, weather-board, 
concrete block, masonry stucco, solid plaster or glazing or a combination of the 
above. 

(h) Permit to be placed on the Lot any shipping container or container similar to a 
shipping container. 
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2.2 Non opposition 

(a) The Covenantor covenants with the Developer that the Covenantor will not at any

time:

(i) lodge any Submission against any planning proposal to subdivide, develop or

use any part of the Developer’s land;

(ii) complain about, bring any proceedings in respect of, interfere with, prevent,

hinder, obstruct or otherwise oppose in any way the Developer’s

development of its land;

(iii) take any action, either directly or indirectly which would be a breach of any

covenants or encumbrances registered on the title to the Property.

2.3 The Covenantor will provide any necessary written approval to any planning proposal if 

requested by the Developer and in the event of failing to do so the Developer will be entitled 

to provide a copy of this clause to the Territorial Authority as evidence that such written 

approval is given. 

3. ACTIVITIES

The Covenantor shall not:

(a) Keep pigs on the property other than a maximum of two pigs which must be kept in
clean and tidy sites and must not emit any odour over the Lot boundary which is
offensive and objectionable.

(b) Keep any free ranging animals or birds except within the boundary of the Lot and
securely fenced.

(c) Use any part of the Lot as commercial kennels and/or catteries.

(d) Use any part of the Lot for industrial or light industrial uses unless approved in
writing by the Covenantees or their nominee.  Light industrial use includes (but not
by way of limitation):

• Panel beating firms

• Joinery firms

(e) Use any part of the Lot as a transport and/or contractors depot or yard unless all
vehicles, plant, machinery and equipment are housed in sheds constructed for that
purpose or are located within an area which is (at all times) completely screened to
a height of not less than two (2) metres from neighbouring properties by fences,
hedges, trees and shrubs.
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(f) Use any part of the Lot as a junkyard, metal or scrap metal yard, or for the outdoor
storage or parking of vehicles, equipment, machinery or plant.  This restriction shall
not apply to the private motor vehicles, caravans, boats, farm machinery or horse
floats for personal use of the registered proprietors or occupiers of any dwelling
house and their tenants, invitees and agents which may be parked outside.

(g) Use any part of the Lot for any type or types of factory farming.  For the purposes of
this clause, factory farming means a farm or unit of production in which the process
is carried out largely indoors or in a restricted space and which is not dependent on
the soil characteristics of the site on which it is situated and includes (but not by way
of limitation) for example – poultry farms, pig farms, rabbit farms, fitch farms,
opossum farms, mushroom farms and feed-lots for commercial livestock such as
cattle.  Glasshouses and nurseries for plants or shrubs are specifically excluded from
this definition.

(h) Permit any rubbish, noxious substances, noxious livestock and/or birds or animals
likely to cause a nuisance or annoyance to the neighbouring occupiers to accumulate
and/or be placed upon the land, or permit grass and /or weeds to grow to such
height so as to become unsightly.

(i) Permit any advertisement, sign or hoarding of a commercial nature to be erected on
any part of the said Lot without prior consent in writing of the Developer.

(j) Use the Lot as a residence before a building has been substantially completed in
accordance with the terms of this covenant and the requirement of the Waimakariri
District Council.

(k) Suffer any dog or other pet to be kept in or about the Lot which dog or other pet is
likely to cause a nuisance or annoyance to other neighbouring occupiers or detract
from the subdivision and in particular without otherwise limiting this restriction not
to keep on or about the property any dog which in whole or part appears to be a Pit
Bull Terrier, Brazilian Fillia, Argentinean Dogo or a Japanese Tosa.

(l) Not permit or allow or suffer any trees, shrubs or other vegetation on or within six
metres of any boundary of the Lot (including the Right of Way) (whether for the
purpose of creating a shelter belt or otherwise) to exceed a height of three metres
above ground level and further, where such trees, shrubs or other vegetation grow
to a height exceeding three metres above ground level, to have them promptly
trimmed so as to comply with this covenant.

(m) Use any part of the Lot for excessive motor cross or dirt bike riding.

4. FENCING

The Developer shall not be liable to pay or contribute towards the expense or erection or 
maintenance of any fence between the Lot and any contiguous land of the Developer but 
this proviso shall not enure for the benefit of any subsequent purchaser of the contiguous 
land and the Developer shall be entitled to require the inclusion of a fencing covenant to this 
effect in any transfer of the property. 



Client/Customer to raise 
concerns (either verbally or 

written) with Agent 
Licensee

Agent Licensee to review issues raised by Client/Customer and 
respond to within five (5) working days with proposal for resolution

Resolution 
accepted by 

Client/Customer

Resolution not 
accepted by 

Client/Customer

Agent Licensee to review concerns 
in writing from Client/Customer

Formal written acknowledgement of receipt of complaint to be 
sent from Agent within two (2) working days advising that formal 

written response will be provided within five working (5) days

Resolution 
accepted by 

Client/Customer

Client/Customer to be sent link 
to download the Complaints 

procedure from REA and follow 
the next steps from there

Resolution not 
accepted by 

Client/Customer

Lime Real Estate 
In-house Complaints 
process
Real Estate Agents Act 2008 I
Professional Conduct and Client Care Rules

Principle Licensee
Brooke Azzopardi

Contact I 03 928 1062  I 029 777 6706  I brooke@limere.co.nz
Lime Real Estate Ltd Licensed REAA 2008

Real Estate Authority

c/- PO Box 25-371
Wellington 6140 NZ

rea.govt.nz
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